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Outline
Cloud Computing Service Negotiation  
models (CCSN) 

Some questions will be proposed, 

Answers to the questions may help 
researchers design more efficient 
models in future works.





ProvidersConsumers



cloud computing service 
negotiation

There is a dynamic competitive market and conflicting 
requirements of consumers and providers, 

it is essential that automated negotiation mechanisms 
be proposed to reach agreements and provide the 
maximum utility for both trading parties.



This research
reviewing CCSN works to understand open issues 
and challenges in providing negotiation systems in 
the cloud environments, 

identifying the characteristics of an efficient CCSN that 
can provide the maximum utility for the trading 
parties, and 

pointing out the defects of the current works to help 
researchers improve the CCSN systems in future 
researches. 



Three categories based on 
the service type



Research questions-1

Q1. What strategies are proposed by the CCSN works? 

Q2. What innovations and new ideas are proposed by 
each work? How can each idea improve the CCSN? 

Q3. Which of the strategies is best to address 
participants’ satisfaction and negotiation process 
time? 

Q4. What are the negotiation issues for each type of 
cloud service?



Research questions-2
Q5. What are the effective factors to generate proposals 
and counterproposals? What effect does each factor have 
on the decision-making of the negotiators? 

Q6. What are the weaknesses of the current approaches 
and open issues that have not been addressed so far? 

Q7. What are the factors that affect the CCSN performance?  

Q8.What are the metrics to evaluate CCSN performance? 
Which metrics are more important for performance 
evaluation?



With a concession strategy, the party gradually reduces its utility until reaching an agreement on the negotiation issues 











Conclusion and future 
works

Described the novelties of the valuable works. 

Investigated the strengths and weaknesses of each 
work. 

we classified the works, based on strategy, protocol, 
and service type. 

Future studies can develop these ideas to improve the 
current CCSN works.



Questions?


